











SPEEDLANE is an option that can be
added to any Mohawk 9,000, 10,000,
12,000, 15,000 or 16,000 Ib. capacity
two post lift.

Avre you tired of bending over and
positioning the swing arms? Then the
SPEEDLANE is the answer.

Are you concerned with trade school
students (inexperienced mechanics)
positioning the swing arms in the wrong
position or lifting on the rusted frame of
a '72 Duster? Again the SPEEDLANE
is your answer.

Hydraulic Synchronization:

All two-post lifts are kept synchronized
with the opposite side post. Mohawk

lifts are hydraulically synchronized from
side to side. We do this by displacing
hydraulic fluid from the main-side
cylinder to the off-side cylinder through
overhead (or in-floor) stainless steel
hydraulic lines. These lines can be set at
any height, routed up to the shop ceiling,
cut lower to fit in a low ceiling shop
(while still giving you a “clear floor
lift”), or routed under-ground by cutting
a 1”-deep-by-1" wide trough in the
concrete floor (especially applicable to
large shops with an overhead rolling
crane that goes from bay to bay).

LOW CEILING APPLICATION

The versatility of Mohawk’s steel hydraulic
lines and absence of a fixed-position
overhead cable or floor cover also allows
you to install Mohawk lift posts wider or
narrower than our competitors.

Fluid Displacement Diagram

What do competitive lift companies do?
All other two-post lift manufacturers use

either cables (some use chains) to
mechanically equalize the two carriages
from side to side. If the lift has a floor
brace, the cable/chain is routed through
it. If the lift is a clear floor model, the
cable/chain is routed overhead through a
cable cover. There are two main
disadvantages to a system like this:

First; the overhead cable cover (always
light sheet metal, and NEVER a
structural support) is fixed in position.
This cover often will not allow a taller
truck or cube van to be fully raised and
serviced.

The obvious reason is that the vehicle roof hits
the overhead cable cover. To combat this,
many lift manufacturers put an overhead
shut-off switch below the cover. This

shut off is operated by a $15 switch. If

the switch fails, a crushed roof results.

The Second disadvantage is of a mechanically
synchronized lift that some lift manufacturers
resort to is extending their columns to set the
overhead cable cover even higher.

Again, you pay anywhere from $200 to

$450 for a 1’ to 2” extension. Yet even

with these extensions, roof racks,

emergency lights, and other vehicle
equipment can hit the overhead cable

cover and not the shut-off switch. Plus

some lifts don’t even have a shut-off

switch! What if an open hood

hits the cover? Problem! You will be in

the market for a new hood. Do you want

to watch the hood every time you raise a
vehicle? No! That wastes time and

time is wasted money.

Asymmetric Lifts:

MODEL A-7

Asymmetric lifts are also known as offset
because that’s how they raise a

vehicle. Basically, there are three

different types of asymmetric lifts. One like
the Mohawk A-7 has its columns

slightly rotated toward the rear of the

car. The swing arms are straight,
distributing the lifting load into the
columns and not onto the arms.

A-7 REAR VIEW

The second type of asymmetric lift
doesn’t have rotated columns. These lifts
have columns that are square to each
other and accomplish the open door
aspect of an asymmetric lift by putting a
“bend” (similar to a shoulder and elbow)
in the front swing arms. The problem is
instead of transferring the load into the
columns (like Mohawk’s A-7), the lifting
load remains with the swing arm.
Imagine holding an 80-Ib. bag of
cement. You’d hold it equally with both
arms in front of your chest, not off to the
side like some asymmetric “wannabes.”

The third type of “cheaper to build”
asymmetric lift has posts that are over rotated
to a full 90 degrees. This is even worse than
the bent elbow/arm design in terms of how it
loads the vehicle and distributes weight
throughout the arms & carriage and not the
columns where the weight belongs.

A true asymmetric lift turns (rotates) the
post so that the “spine” of the lift is
facing the center of gravity of the load
being lifted. Mohawk is a true
asymmetric lift!
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Lifting Height:

To be brutally honest, many lift
manufacturers lie on their spec. sheet

about how high their lifts raise. There is
only one issue to look at here, but in two
different ways; How high will the lift raise
the swing arms so you can walk under them
without banging your head? How high will
the lift raise the vehicle, as measured at the
top if the swing arm lift pads (not including
the added heightof the truck adaptors)?

We consider the lowered height of a
Mohawk swing arm to be 0”. The
Mohawk arm has a lifting stroke of 6°.
If you add the height if the lift pad
(ranging from 3 1/2” to 5” depending on
which model) to the lifting stroke, this is
the true measure of how high the lift
raises. If you want to go higher, just add
the truck adaptors, or stack them in top
of each other for even greater lifting
height. In other words, there’s 6 of
clearance under the swing arms of a
Mohawk lift, with a raised vehicle frame
height of either 6’3 1/2” or 6°5”. If
you’re using the stacking adaptors, that
increases even more. A 6’3" tall tech
won’t hit his head on the bottom of the
vehicle. And most lift companies can’t
make that claim!

Other lift manufacturers show the
lowered height of their swing arm (0”),
then show their lifting height spec. at the
top of the swing arm! It’s like
measuring a man’s height when he’s
wearing a top hat. It “appears” that
other lifts raise as high as Mohawk, but
they don’t.

Shipping Weight:

Some manufacturers claim their lifts are
heavier. Don’t be fooled! No lift is
heavier than a Mohawk Lift. Shipping
weight doesn’t contribute to safety.
Heavy packing materials that get
discarded do not make a lift safer or
better built. Installed weight is what
affects safety. Heavy shipping pieces
that become discarded don’t contribute
to structural integrity and don’t contribute
to safety. The point is the operational
weight of a Mohawk lift doesn’t get
wasted on heavy crating, shipping
pallets, equalizer cables, cable covers,
overhead shut-off switches, column
extensions, and other needless materials.
When Mohawk ships a 2500 Ib. System-I
two post lift, there’s only 40 Ibs of
packaging material that is discarded.
Mohawks “green policy” on shipping
material doesn’t contribute to
environmental waste.

Ever ask why other major lift brands don’t
show the weight of their lifts on their
brochures? Maybe they’re embarrassed to
show you how little their lifts weigh. As
described earlier, a lift’s support

comes from its wide, stable footprint.

Overhead cable covers found on most

lifts are not structural supports. That’s

why Mohawk 2-post lifts up to 30,000

Ibs. capacity do not have, or need any
overhead cross member, cross bar, or

cable cover. When comparing the weights
of lifts you’re considering, ask if you’re
buying a 2-post lift or a 2-post lift with
overhead covers and 100 Ibs. of cables. The
strength should be built into the columns.

Welding:
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Throughout the construction of Mohawk
lifts, we use long, heavy, continuous
welds. We invite and encourage anyone
to compare our welds with the spot and
sectional welds found throughout
competitor’s lifts. Mohawk uses more
steel everywhere in our lifts, including
the welds! This is still another feature
that demonstrates the superior strength
and quality of Mohawk lifts.

Warranty:

Mohawk offers the only limited lifetime
cylinder warranty in the lift business.

Our five-year warranty surpasses all others.
We suggest you read any other lift company’s
warranty whose lift you may be considering.
Then you’ll know why Mohawk not only
stands behind our products, but underneath
them as well.

Power Units:
A Five Year Warranty

Mohawk uses U.S.-made Monarch
hydraulic pumps with U.S.-made electric
motors (either Baldor or Doerr).
Monarch is best known for their DC
pumps and you’ll find Monarch pumps in
most trucking, public works, tow trucks,
and road machinery applications where
the equipment demands a lot from a
constantly running pump. This contrasts
with the relatively easy task a pump is
asked to perform on a Mohawk lift.
Some specific features of the Monarch
power unit compared with other power
units used in the lift business are:

1) Steel-hardened gears. Other pump
manufacturers make their gears with
powdered metal leading to chipping
gear teeth and premature pump
failure.

2) Trust ball construction. In the

operation of any motor/pump unit,
there’s a tendency for the motor and
pump to want to separate under
pressure. The thrust ball design
positively prevents this.

3) Internal pump components are made of
hard coat aluminum (versus

competitors’ untreated aluminum or

cast iron components). Space age

hard coating produces a surface that

is actually harder than untreated
aluminum or cast iron and provides

better resistance to chipping or

scoring.

4) Full needle bearing construction
versus competitive power units that
use internal bushings.

5) A heavy-duty thicker steel welded
reservoir that won’t dent, ding, or rust
out. Certainly not the “plastic”
reservoir that competitive lifts use.

6) While rated at 2 hp the electric motor
used on Mohawk lifts/ Monarch

pumps generates 2.8 hp based on a

five minute duty cycle. Since no lift
takes more than five minutes to raise,
it’s safe to say the Monarch power

unit is always operating at 2.8 hp.

7) The electric motor is totally enclosed,
sealed against foreign objects, dirt,
grease, and whatever else getting into
the motor and creating serious

problems. Just as important, if the

lift is located outdoors, rain won’t
penetrate (as opposed to open, fan cooled
motors).

Mohawk/Monarch power units and their
electric motors are designed and tested

to start and run under maximum load
conditions at a minimum voltage of 190
VAC, which is the key as to why Mohawk
Lifts/Monarch power units DON’T FAIL!
When comparing other companies to
Mohawk, make sure you ask if the motor
will not only start under full load with

low voltage, but will it continue to run

for a long life under low voltage?

Questions to Ask Before
You Buy:

Some lift manufacturers are causing
confusion in today’s lift market, claiming
they are building any lift available. If
you hear this nonsense, here are a few
good questions to ask:

How long has Brand “X” been building
lifts?

Can they give you a listing of customers
that are using their various lifts?



What about a list of references for the specific
model you are buying?

Can they provide a list of customers that
you can call or visit?

If this isn’t available, ask yourself “why
not?”

Are you about to become a guinea pig
test facility?

Can you see one of their recently built
lifts in use locally?

If not, that should be a “red flag” in
your purchase considerations.

Would you buy a car without taking a
test drive? Likely not, but are you willing
to have a vehicle over your head without
the ability to see the lift you’re
considering and the quality of how it’s
manufactured?

At Mohawk, all we ask is that you LOOK

at a lift before you buy a lift, or listen to

any lift sales representative. REMEMBER:
it’s you who’ll be standing under the vehicles.

Is Brand X a lift manufacturer or are
they a marketing company that has their
lifts built for them? MANY lift brands
are “sourced” in Asia. These lifts are
built in third world countries by unknown
fabricators, sometimes even using
“questionable components”. Sometimes,
the companies that sell these “offshore”
made lifts are what you’d think of as
“traditional” U.S. manufacturers, or
companies with “creative” names that
imply that the lift is made in the USA
(for example, Bend-Pak, Americas Pride,
or even some models of Challenger lift.)

While you’re raising questions of other lift
companies; Ask...

Does the company have product liability
insurance?

If they do, surely they can easily provide
you a certificate of insurance. But what
if they’re just an importer (Greg Smith
Equipment, Tuxedo Lifts, Americas
Pride, Daytona Lifts and Budget Auto
Equipment) as opposed to a U.S.
fabricator? If an “incident” happened
with these lifts, who is standing behind
them? It’s either a U.S. fabricator or a
marketing company that imports product
from around the world.

How long has distributor “X” been
selling lifts and this brand in particular?

With all the fly-by-night companies
around (distributors and manufacturers)
it seems a five-year users’ list should be
readily available. On this same note,
there are a number of warning signs you
should know about when comparing
Brand “X” with Mohawk, particularly

when Brand “X” is promoted by mail
order, by the classified sections of trade
magazines (why wouldn’t they take out a
display ad like other advertisers?) or by
telephone solicitation. Generally, no
salesman comes to your shop and/or no
factory phone number is shown on the
brochure. Naturally, these lifts are
advertised at “come-on” prices (to get
you to call). If there’s resistance to
having a salesman visit your shop, ask
what’s going to happen when you need
service on this “bargain lift?”

Lately, some equipment distributors are
attempting to sell lifts via the phone,
mail, or in person on a private label
basis. B e w a r e!!! Shouldn’t you have
a U.S. factory standing behind the product as
opposed to an office that sells private
label lifts?? Of course you should! For
your protection, call the “factory.”
Sometimes you’ll discover the factory
isn’t a factory at all, but a legitimate
company will naturally have a factory
phone number and address on the
brochure, and you’ll find that Brand “X”
will have the same exact photo if a
Chevy Suburban on the brochure that
Brand “Y” has. Why? Because neither
Brand “X” nor “Y” are the
manufacturer! Examples abound.
Remember, these too-good-to-be-true
sales appeals are just that. They’re
intended to grab your attention, get you
to call, and sell you the lift over the
phone. The only thing that usually gets
lifted is your wallet by these fast buck
artists. Regardless of pricing, don’t be
fooled. You deserve better...a lot better.
You deserve a Mohawk!

Why are Mohawk prices higher than
other lifts? Because Mohawk hasn’t cut
corners on product quality like all the
other lift companies. We haven’t
changed from 3/4” forklift steel to bent
sheet metal columns. We haven’t
changed our sealed roller bearings for
cheap plastic slide blocks, and we
haven’t shrunk our cylinders until they’re
as small as your thumb. We’ve simply
remained a quality lift builder and the
value we provide is as great as it’s ever
been.

In summary, we’re sure you can see that
a Mohawk lift is built like no other lift
in the world.

We add safety where our competitors
have none.

We include equipment that our
competitors charge you extra for (even
though you’ll need it to do the job).

We build Mohawk lifts so you know they’ll
do the job they’re meant to do.

It’s not our ego that makes us want to
build the best lift anywhere; it’s your
success that motivates us. When a

Mohawk lift performs better, you make
more money. Whether it’s a high-cube
van or a low- riding sports car, Mohawk
gets it all the way up without the need
for floor jacks or wood blocks. With
features like automatic arm restraints,
quick-connect height adaptors, extra
lifting muscle, automatic all-position
mechanical and hydraulic safeties-and
many more. A Mohawk lift is easier to
use. It saves you time and makes you
money that other lifts can’t. If a
Mohawk saves you just five minutes a
day, that’s over $1100 a year in
additional income. Other lifts waste 10-
15 minutes a day by trying to position
the flip-up pads in the right place, or
readjusting the screw-up lifting pads. And
that doesn’t include monthly greasing of
the columns, fittings, and never-ending
cable adjustment, or bi-annual plastic
slide block replacement. Now do the
math and see how much less it costs to
use a Mohawk lift than any other brand.

If you’re concerned with the higher price
of a Mohawk lift, think about the cost of
not owning one, or owning a different
brand. Because with these other lifts,

the costs never end. We thank you for
your time and consideration. Please
contact us at www.mohawklifts.com or
1-800-833-2006 or (518) 842-1431 about
owning your very own Mohawk lift.

=
L LIFTS






